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That's the most common cliché
amongst bloggers, online experts and
internet entrepreneurs. I'm sure you
heard it before. | utilized this advice
myself. It goes like this: If you want to
make money online, you got pick a
topic that you're passionate about. You

need to enjoy it, else it won't work.

I used to agree with it, one hundred
percent. Lately, however, I started

calling into question that rule.

Creating a site on a topic that you love
is certainly a great technique, and it
does work well for many individuals,

but I'm not sure if it's the only way to

go.

The first flaw I see on that rule is the
following fact: if the niche or topic you
love isn't a profitable one, it will be
pretty hard to make a lot of money

online with it no matter what you do.

Suppose you love tea. Should you write
about it if you want to make money

online? I am not sure.

You could certainly create a popular
website around tea, but if you decided

to go with a more profitable

niche instead, while putting the same
effort and time, you could end

up making much more income.

One argument that people use to back

up the “you got write about

what you love” theory is the fact that if
you choose a topic merely because it is
profitable, soon you will lose the

motivation.

If you write about
something you love, on
the other hand, you will

have content for years

to come.

This is partially true, but not
completely, because some people get
motivated by the pure desire of making

money or becoming successful.

In other words, if they start a website
on a profitable niche and see that their
efforts is bringing a good amount of
money, they will get motivated no
matter what the topic is. They will even
do research and learn about it if
needed. So what is my position now? I

think that both strategies can work.



Choosing a niche or topic because you
love it is a good route to success, but
choosing a profitable one and
approaching it scientifically can be

equally successful.

When you need a little bracer Google
the word of the area you need help in
and add either “help” or “community”

to it.

Seek a community, forum or blog
online you are able to hang out in

for a while. You'll come off feeling
refreshed and possibly even with
some great new tips from individuals
who are out there suffering the same
troubles as you and turning them into

successes.

Generating Revenue From Blogging:

Fact or Fiction?

If I bring up my blog folks roll their
eyes or smile in an “l do not
understand but okay” kind of way. If |
bring up the fact that | make income
blogging, however, | abruptly have

their attention.

If I bring up my blog folks roll their
eyes or smile in an “I do not
understand but okay” kind of way. If I

bring up the fact that I make income

blogging, however, I abruptly have

their attention.

The concept seems easy enough. I write
about issues that I like, individuals
read it, and I make profit off the
advertising. To those of us who’ve been
doing it for a while, it's simple. To the
novice blogger who is just getting in the
business, all the same, it is important

to recognize what you are getting into.

If you are new to blogging and
interested in doing it for earnings, here
are a couple things to bear in mind

before dedicating yourself.

Blogging is simple.

Blogging for profit is harder.

I will not go as far as to say it is hard to
draw a secondary income from
blogging, but it is definitely harder than
most individuals think. It is not just
about creating material and slapping

up some advertisements.

Good writing, proper tinplating,
advertisement placement, developing
an audience... there are a lot of skills
required to make a blog fruitful, all

of which you will need to learn.



You need to blog for the long run or not
at all. A vast majority of blogs bomb in
the first few months, falling under
neglect and disuse. A Couple blogs see

earnings during the first few months.

Unless you are able to stick with it
for at least a year, you will probably

never see any return for your effort.

Pick a niche that you
enjoy and stick with it.

General purpose or multi-topic blogs
have difficulty developing a readership.
Brainstorm the topics that you care
about most, then pick one and blog

about it exclusively.

Start with one blog. If you have a lot of

items on your list of possible topics,

don’t give in to the temptation to start a

different blog for each one. By dividing
your effort between several blogs, you
increase the likelihood that all of them
will fail. Put all of your effort into one

blog to start.

Once you get the hang of things, then
you might consider branching out with

additional blogs.

v

V.
If you're unsure, test drive it.
The fact is that many

people do not have the

drive or stamina

to blog for income successfully. If
you are not sure, try a starter blog on a
free service such as Blogger or
WordPress.com.
Feel it out for a few weeks. If, by the
end of this time, you have stuck with it
and find you like blogging is right for

you, go ahead and commit to the effort.

This advice applies equally well to
test driving new topics if you're unsure

what to write about.

Place advertisements wisely. Some
individuals recommend not placing
advertisements on a blog until its

matured somewhat.

Others advocate putting them up right
away. There are rewards and risks to
both approaches. Just make certain to

place your advertisements tactfully so



as not to overwhelm your readers. Put

the user experience in the first place.

Enjoy yourself. This is the real key to
successful blogging. If you pick a
topic that you enjoy and blog about it
with passion for months and years on
end, your blog will build a readership,
generate income, and generally be a

SucCcess.

If, however, your blog becomes

a chore to maintain, it will

inevitably fail. Thus, if you keep

up with your blog and you love

it, it will succeed and generate profit.
If you do not do your research, write
about things that are not of interest,

and generally don’t keep up
with it, your blog will
inevitably fail. (

When clients buy your product or

service for the first time they really
make a trial purchase. If they're
gratified they'll keep coming back to

you.

Making a beneficial product isn't the
end of the story. A lot of business
owners make the same error. As soon
as a product is purchased they forget

the buyer. If you want to hold a

G G

customer for repeat purchases you

should improve your customer service.

Provide great service to a buyer who’s
bought a product or service. They'll
certainly come back to you as everyone
prefers safe, familiar and quality

products.

Providing good quality product or

service is just the start of the story.

Don'’t try to fool the buyer. When a
emptor gets a good product from
you at a fair price he develops
certain expectations. Now it's
your responsibility to live
up to that expectation
by keeping up the
quality.

If they don't get good products in the
2nd or 3rd purchase they'll switch to
another brand. Remember that your
competitors are there to draw in their

attention.

Brand loyalty not only earns you
prompt profits but maximizes your

revenue in the long haul.



